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Reference No.: SEC/ SE/66/2025-26 
Date: July 22, 2025 
 
BSE Limited 
Phiroze Jeejeebhoy Towers 
Dalal Street 
Mumbai – 400 001 
Scrip Code: 531213 

National Stock Exchange of 
India Limited  
5th Floor, Exchange Plaza 
Bandra (East) 
Mumbai - 400 051 
Scrip Code: MANAPPURAM 

India International Exchange 
(IFSC) Ltd  
1st Floor, Unit No. 101, The 
Signature, Building no. 13B, 
Road 1C, Zone 1, GIFT SEZ, 
GIFT City, Gandhinagar, 
Gujarat – 382355 

 
Dear Sir/ Madam, 
 
Sub:  Newspaper advertisement regarding the 33rd Annual General Meeting (“AGM”) of 

the Company. 
 
Pursuant to Regulations 30 and other applicable provisions of the SEBI (Listing Obligations and 
Disclosure Requirements) Regulations, 2015, as amended (“Listing Regulations”), please find 
enclosed herewith copies of the newspaper advertisements published on 22.07.2025 in the 
following newspapers in respect of the 33rd Annual General Meeting (“AGM”) of the Company 
scheduled to be held on Thursday, August 14, 2025, at 11.00 A.M. (IST) at Latha Convention 
Centre (formerly known as Anugraha Auditorium) Valapad, Thrissur, Kerala - 680 567. 
 

1. Business Line (in English language)  
2. Mathrubhumi (in Malayalam language) 

 
Request you to kindly take the same on record. 
 
Thanking You. 
 
Yours faithfully, 
For Manappuram Finance Limited 
 
 
Manoj Kumar V R 
Company Secretary  
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Hudle bags $2.5m led by
Sky Impact Capital

Bengaluru: Sports community
platform Hudle bagged $2.5
million in a Series A round led
by Sky Impact Capital. The
funds will be utilised to
fast-track product innovation
and expand its venue partner
network in tier-1, -2 and -3
cities to meet the demand for
community and recreational
sports. Physis Capital, Atrium
Venture, Mahesh Bhupathi,
Gaurav Kapur, Shivam Shahi,
and Umair Mohammed also
participated. OUR BUREAU

QUICKLY.

Sun TV to acquire UK
cricket team for £100 m

Chennai: Sun TV Network is
expanding its footprint in
global sports and has set its
sight on the England Wales
Premier League. The media
company is acquiring Northern
Superchargers Ltd, a company
registered in London, for
£100.5 million (over ₹1,000
crore). The club is part of “The
Hundred”, promoted by The
England and Wales Cricket
Board. On acquiring 100 per
cent, Northern Superchargers
will become a wholly-owned
subsidiary of Sun TV. OUR BUREAU

TVS Electronics (TVSE) has
launched ‘TVSE aikya’, a
comprehensive AI-OPS in-
frastructure managed ser-
vices (IMS) platform, to help
enterprises modernise, se-
cure and scale their IT
infrastructure.

The IMS platform o�ers a
suite of services covering
workplace services, hybrid
cloud management, man-
aged network services, cy-
bersecurity capabilities and
cross-functional support
services, among others. 

CLIENT BASE
Ram Prebagar, Vice-Presid-
ent & Business Unit Head at
TVS Electronics, told busi-
nessline that the platform
had been built ground up tak-

ing into consideration cus-
tomer expectations around
their enterprise IT manage-
ment, and with TVSE, clients
will “get what they see” in
terms of features. 

TVSE started o� by o�er-
ing IT-IMS for its parent
company. Subsequently, the
client base for this service
grew to 12+ across mid-to-
large enterprises. These 12
customers were being served
in on-site model but now for
the new platform, it already
has three customers, Preb-
agar said. 

“With TVSE Aikya, we are
o�ering customers a reliable
platform ... which is cost e�-
cient and also puts user ex-
perience as a key priority,” he
said, noting that the plat-
form is built using open-
source tools, eliminating li-
censing costs. TVSE’s IMS
division has also hired qual-

ity talent for the platform
and will continue to hire se-
lectively, he added.

FOCUS AREAS
TVSE now focuses on adding
customers across industries
such as retail & hospitality,
manufacturing and BFSI for
this platform-powered ser-
vice. “The feedback from
customers has been encour-
aging, and we are looking to
double revenue in this seg-
ment,” Prebagar added.

The platform will be en-
abled by an IMS Capability

Centre in Chennai, which
will act as the operational
hub for IMS. The platform
enables seamless IT opera-
tions with several features
like intelligent monitoring
and event management, Gen
AI-enabled bots, omnichan-
nel support for users, AI-en-
abled orchestrator with re-
usable workflows and others. 

TVSE’s collaborations
with leading original design
manufacturers from Italy,
China, Taiwan, Korea and Ja-
pan further strengthen its
solutions portfolio.

Sindhu Hariharan
Chennai

TVSE launches ‘TVSE Aikya’ AI-OPS
infrastructure managed services platform

Ramky Infrastructure has
reached a milestone in its
corporate journey by
successfully executing a
restructuring exit
agreement with its lenders
and repaying ₹3,859 crore
debt, comprising term loans
and working capital
facilities. Its working capital
facilities are now classified
as regular and standard by
the lenders. The company
has completed a range of
construction and
infrastructure projects
focusing on industrial
infrastructure development
and EPC projects in the
fields of water, waste water
treatment and urban
infrastructure development.
YR Nagaraja, MD, shares his
views on the immediate
outlook. 

Edited excerpts:

In the current industry
scenario, where do you

see scope for business
growth for
infrastructure firms?
There has been significant
transaction in many areas of
infrastructure in industrial
and solutions segments. In-
dustrial parks policies of dif-
ferent States augur well for
the economy as well as busi-
nesses and we see a lot of op-
portunities in this segment.
The National Highways Au-
thority of India is also rolling
out many projects. Urban
solutions segment also holds
good promise for the infra-
structure players such as
Ramky with focus on com-

mon sewerage treatment
plans and residential and
commercial space
development.

What are your plans to
ramp up business going
forward?
Currently we are strong in
the industrial and urban
solutions space. 

We have successfully ex-
ecuted and are operating the
Jawaharlal Nehru Pharma
city in Parawada, Vi-
sakhapatnam and want to
showcase it as a model indus-
trial park to attract more
business in the segment. In

the urban solutions, we are
focussing mainly on
wastewater treatment, resid-
ential and commercial hous-
ing projects.

Your company has not
been seen much in
engineering,
procurement and
consultancy projects.
Can you tell the
rationale behind it?
EPC contracts are not at-
tractive from a long-term
perspective. 

Even ordinary companies
are participating in the bids
and quality infrastructure is
becoming an issue in general.
We did travel the EPC road
in some projects but now are
consciously focussing on
build, operate and transfer
(BOT) projects.

What are the specific
projects in the pipeline
for Ramky under BOT
mode industrial parks?
Ramky has inked a memor-
andum of understanding
with Maharashtra for a pro-
ject. We are also in the initial

discussions for some key
projects in Himachal Pra-
desh and Karnataka. With
our successful experience in
Visakhaptnam pharma city,
we can now provide plug and
play industrial parks with
end-to-end sustainable solu-
tions such as water treat-
ment facilities, power supply
and cater to the specific re-
quirements of di�erent
industries.

What is your order
book now? How well are
you capitalised to
execute projects on the
hand?
Our order book stands at
₹8,700 crore. 

Our debt- equity ratio is at
0.25. We are su�ciently cap-
italised for the next three to
four years. Discounting fu-
ture annuities will take care
of cash-flow requirements
and project finance could be
availed from banks as and
when required. We have a
double digit CAGR at 17 to
18 per cent for the next five
years and expect EBITDA to
be in the similar range. 

G Naga Sridhar
Hyderabad

bl interview 

‘We are stepping up focus on plug and
play industrial parks, urban solutions’

We did travel the EPC
road in some projects
but now are
consciously focussing
on build, operate and
transfer projects
YR NAGARAJA

MD, Ramky Infrastructure

BUSINESS PLAN. Jawaharlal Nehru Pharma city will be a model to attract more business: Ramky Infra MD

India’s smartphone market
recovered in Q2 of calendar
year 2025 after a sluggish
start to the year.

Smartphone shipments
grew 7 per cent year-on-year
in April-June 2025 to reach
39 million units, as per data
from Canalys (now part of
Omdia). The research firm
said that growth was primar-
ily fuelled by launches in the
quarter following a cautious
Q1 where vendors held back
due to elevated inventory
levels. This recovery came in
amid multiple headwinds, in-
cluding US tari� tensions
and geopolitical uncertainty,
it added . 

Vivo (excluding iQOO)
led the market with 8.1 mil-
lion units shipped and a 21
per cent market share. Sam-
sung followed with 6.2 mil-
lion units and a 16 per cent
market share. OPPO (ex-
cluding OnePlus) climbed to
third with 5 million units,
overtaking Xiaomi, which
also shipped 5 million units.
Realme completed the top
five.

“With limited organic de-

mand, India’s smartphone
market in H2 2025 will hinge
more on channel execution
than product launches,” San-
yam Chaurasia, Principal
Analyst at Canalys, said. 

He observed that brands
were actively locking invent-
ory with distributors and re-
tailers through channel in-
centive programmes ahead
of the festival season and re-
tail infrastructure upgrades
were also gaining pace. The
research firm projected a
modest decline for the full-
year 2025, as structural de-
mand challenges persist.

Speaking about vendor-
wise performance, Chaur-
asia said that Vivo’s launches
were well-received driven by
strong partnerships while its
rivals maintained a more
measured approach in Q2. 

“OPPO also had a solid
quarter, buoyed by strong
offline momentum from the
A5 series and growing online
traction via the K13,” he ad-
ded. “Apple ranked sixth in
Q2 2025, with the iPhone 16
family accounting for over 55
per cent of its shipments,
while the iPhone 15 and 13
continued to drive demand
across price tiers,” Chaur-
asia noted. 

Our Bureau
Chennai

Smartphone shipments
grow 7% in April-June 

LatentView Analytics, the
Chennai-based AI-driven
analytics, data engineering
and consulting firm, repor-
ted a 31 per cent growth in
consolidated net profit for
the quarter ended June 30,
2025, at ₹51 crore as against
₹39 crore in the correspond-
ing quarter last year. Rev-
enue was up 20 per cent at
₹214 crore compared to ₹179
crore. “While growth was
broad-based across verticals,
we are enthused by the
strong momentum in our
financial services practice
that grew 21.3 per cent se-
quentially and 48.4 per cent
y-o-y,” Rajan Sethuraman,
Chief Executive O�cer, Lat-
entView, said in a statement.

The company is witness-

ing increased traction in its
GenAI practice and anticip-
ates that revenue in this seg-
ment will double, contribut-
ing 12-14 per cent of the
overall revenue by the end of
FY26, he said.

The company, in a state-
ment, said that 77 per cent
revenue comes from clients
they have been serving for
over five years. While the
technology vertical contin-
ues to be the mainstay, the
financial services vertical
grew in revenue 48 per cent
y-o-y, it added. The US con-
tributed 89 per cent of the
revenue, followed by APAC
with 6 per cent, LATAM with
3 per cent and Europe with 2
per cent.

LTM attrition rate in-
creased to 23 per cent in the
first quarter as against 22 per
cent in the previous quarter
and 21 per cent in Q125.

LatentView Analytics’ 
net profit up 31% in Q1
Our Bureau
Chennai
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